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YOUR HOME IS YOUR MOST VALUABLE POSSESSION 

second to none.  

Sincerely, 

HELP YOU SET A LIST PRICE THAT REPRESENTS TOP MARKET          
VALUE, WITHOUT GOING SO HIGH THAT IT DOES NOT SELL AT ALL.  Goal #1

This can only be accomplished by a thorough understanding of the current market. 



EXPERIENCE AND EXPERTISE 

EDUCATION AND TRAINING 

SERVICES 



COASTLINE REALTY WAS FOUNDED IN CAPE MAY IN 1974 

FOR LIFE!



Search Sales and Rentals Online www.CoastlineRealty.com 
941 Columbia Avenue • Cape May, NJ  08204

Carol A. Menz Broker/Owner GRI, SRES, CRS, ABR, SFR, RSPS

609-884-5005

Serving the 
Cape May County Area since 

1974
OUR LISTINGS 

SELL!
Call us for a free professionally 

prepared home value analysis, make-
ready consultation, and personalized 
market plan unique to your property. 

313 SIXTH AVENUE, WEST CAPE MAY. 
EAST UNIT. 3 BEDROOMS, 2.5 BATH-

ROOMS. 
$450,000 *NEW CONSTRUCTION* 

102 INDIAN TRAIL ROAD BURLEIGH L
1326 NEW YORK AVENUE CAPE MAY L
627 HUGHES STREET CAPE MAY L
1307 BEACH AVENUE CAPE MAY L
1006 WASHINGTON STREET CAPE MAY L
501 BEACH AVENUE CAPE MAY L
1307 BEACH AVENUE CAPE MAY L
9 JACKSON STREET CAPE MAY L
1118 IDAHO AVENUE CAPE MAY L
1700 MARYLAND AVENUE CAPE MAY L
1066 OHIO AVENUE CAPE MAY L
1385 WASHINGTON STREET CAPE MAY L
805 PITTSBURGH AVENUE CAPE MAY L
1320 PENNSYLVANIA AVENUE CAPE MAY L
501 BEACH AVENUE CAPE MAY L & S
501 BEACH AVENUE CAPE MAY L & S
501 BEACH AVENUE CAPE MAY L & S
1312 DELAWARE AVENUE CAPE MAY L & S
11 BEACH AVENUE CAPE MAY L & S
704 COLUMBIA AVENUE CAPE MAY L & S
501 BEACH AVENUE CAPE MAY L & S
1361 C ILLINOIS CAPE MAY S
1319 NEW JERSEY AVENUE CAPE MAY S
1351 OHIO AVENUE CAPE MAY S
1009 NEW YORK AVENUE CAPE MAY S
502 W PERRY STREET CAPE MAY S
1374 LAFAYETTE STREET CAPE MAY S
912 LAFAYETTE STREET CAPE MAY S
24 OCEAN STREET CAPE MAY S
805 PITTSBURGH AVENUE CAPE MAY S
1004 SAINT JAMES PLACE CAPE MAY S
1125 NEW YORK AVENUE CAPE MAY S
7 & 10 OCEAN STREET CAPE MAY L & S
404 DUNE ROAD CAPE MAY BEACH L
508 DELVIEW ROAD CAPE MAY BEACH L
3605 SHORE DRIVE CAPE MAY BEACH L
2687 BAY DRIVE CAPE MAY BEACH L & S

272 INDIAN TRAIL ROAD CMCH L
113 INDIAN TRAIL ROAD CMCH L
13 W WOODLAND AVENUE CMCH L
3 BENCHE COURT CMCH L
670 SHUNPIKE ROAD CMCH L
40 DORY DRIVE CMCH L
370 ROUTE 47 SOUTH CMCH L
43 ROUTE 47 N #MB26 ROUTE CMCH L & S
969 HAND AVENUE CMCH L & S
SHUNPIKE (LOT 11.04) ROAD CMCH S
43 N ROUTE 47 CMCH S
711 CAPE AVENUE CAPE MAY POINT L
514 PEARL AVENUE CAPE MAY POINT L & S
306 LINCOLN AVENUE CAPE MAY POINT L & S
303 BRAINARD AVENUE CAPE MAY POINT L & S
204 LINCOLN AVENUE CAPE MAY POINT S
202 CAMBRIDGE AVENUE CAPE MAY POINT S
303 BRAINARD AVENUE CAPE MAY POINT L & S
731 KINGS HIGHWAY CLERMONT S
109 GENEVA AVENUE DEL HAVEN L
1 SUNRAY BEACH ROAD DEL HAVEN L
102 PINE AVENUE DEL HAVEN L

110 S 8TH STREET DEL HAVEN S
6 ELDREDGE AVENUE DEL HAVEN S
9 BUCKNELL AVENUE DEL HAVEN S
479 PETERSBURG ROAD DENNISVILLE S
2544 TREMONT AVENUE EGG HARBOR TWP. L
200 AUGUSTA COURT EGG HARBOR TWP. S
113 GLENROCK ROAD EGG HARBOR TWP. S
9 ARTHURS COURT ERMA L
326 LAKEVIEW LANE ERMA S
334 N ROUTE 47 GOSHEN L
35 BAYSHORE ROAD GREEN CREEK L
1242 ROUTE 109 LOWER TOWNSHIP L

965 SEASHORE BRIDGE ROAD LOWER TOWNSHIP L & S
6 MONTAUK COURT LOWER TOWNSHIP S
408 PROVINCETOWN DRIVE LOWER TOWNSHIP S
810 SEASHORE ROAD LOWER TOWNSHIP S
530 SHERIDAN AVENUE LOWER TOWNSHIP S
310 SUZANNE AVENUE NORTH CAPE MAY L
103 TEAL AVENUE NORTH CAPE MAY L
118 OLD MILL DRIVE NORTH CAPE MAY L
334 LINDA ANNE AVENUE NORTH CAPE MAY L
205 WASHINGTON BOULEVARD NORTH CAPE MAY L
216 LINDA ANNE AVENUE NORTH CAPE MAY L
204 HAVERFORD AVENUE NORTH CAPE MAY L & S
70 BREAKWATER PLACE NORTH CAPE MAY S
703 INDIAN AVENUE NORTH CAPE MAY S
304 GORHAM NORTH CAPE MAY S
248 FISHING CREEK ROAD NORTH CAPE MAY S
7 COVE DRIVE NORTH CAPE MAY S
25 BARBARA TERRACE NORTH CAPE MAY S
116 FOLSOM AVENUE NORTH CAPE MAY S
10 HARMONY LANE NORTH CAPE MAY S
222 SIVIA STREET NORTH CAPE MAY S
117 PONTAXIT AVENUE NORTH CAPE MAY S

18 THISTLE LANE NORTH CAPE MAY S
600 WHITTIER AVENUE NORTH CAPE MAY S
5 SHADBUSH LANE NORTH CAPE MAY S
803 & 805 SHUNPIKE ROAD NORTH CAPE MAY L&S
202 W 8TH AVENUE NORTH WILDWOOD L & S
802 NEW YORK AVENUE NORTH WILDWOOD L & S
18 MARINE PLACE OCEAN CITY S
16 RED CEDAR DRIVE OCEAN VIEW L
3021 S ROUTE 9 RIO GRANDE S
1119 ROUTE 47 S RIO GRANDE S
3125 SHUNPIKE ROAD RIO GRANDE L
3505 S. ROUTE 9 RIO GRANDE L

331 DENNISVILLE ROAD SOUTH DENNIS L
337 KINGS HIGHWAY SOUTH SEAVILLE S
5 PUTNAM AVENUE STRATHMERE S
18 AVALON BOULEVARD SWAINTON L
23 BEVERLY ROAD TOWN BANK L
801 NORWOOD ROAD TOWN BANK L
303 SHORE DRIVE TOWN BANK L
801 E TAMPA AVENUE VILLAS L
201 E NEW YORK AVENUE VILLAS L
122 TENNESSEE AVENUE VILLAS L
214 E WEBER AVENUE VILLAS L
503 BEECHWOOD AVENUE VILLAS L
518 E ST JOHNS AVENUE VILLAS L
41 TENNESSEE AVENUE VILLAS L
514 E ST JOHNS AVENUE VILLAS L
310 E SAINT JOHNS AVENUE VILLAS L
139 BIRCH ROAD VILLAS L & S
30 PENNSYLVANIA AVENUE VILLAS L & S
31 W NEW YORK AVENUE VILLAS L & S
122 TENNESSEE AVENUE VILLAS S
214 WEBER AVENUE VILLAS S
307 E JACKSONVILLE AVENUE VILLAS S
2711 WEAVER AVENUE VILLAS S
245 E PACIFIC AVENUE VILLAS S
41 FRANCES AVENUE VILLAS S
18 E DELAWARE PARKWAY VILLAS S
215 PINETREE DRIVE VILLAS S
208 W CARDINAL AVENUE VILLAS S
209 E WEBER AVENUE VILLAS S
48 E ATLANTIC AVENUE VILLAS L
149 E BATES AVENUE VILLAS S
206 FULLING MILL ROAD VILLAS S
116 ELLERY ROAD VILLAS S
3404 BYBROOK DRIVE VILLAS S
700 THIRD AVENUE WEST CAPE MAY L
125 EMERALD AVENUE WEST CAPE MAY L
109 STIMPSON LANE WEST CAPE MAY L & S
725 BROADWAY WEST CAPE MAY S
434 THIRD AVENUE WEST CAPE MAY S
280 SIXTH AVENUE WEST CAPE MAY S
DETROIT AVENUE WHITESBORO L & S
11 E DUNBAR STREET WHITESBORO L & S
118 W MAIN STREET WHITESBORO S
116 W POPLAR AVENUE WILDWOOD L
421 W LEAMING AVENUE WILDWOOD S
415 E MAGNOLIA AVENUE WILDWOOD S
214 E HILDRETH AVENUE WILDWOOD S
214 E GLENWOOD AVENUE WILDWOOD S
1690 ROUTE 47 WOODBINE L
136 SAVAGE BRIDGE ROAD WOODBINE S

IN 2022 OUR OFFICE 
REPRESENTED 88 SELLER 
AND 95 BUYER CLIENTS 

THROUGHOUT CAPE MAY 
COUNTY & SOUTH JERSEY. 
Thank you for helping make us 

Cape May’s top selling office for the 
eleventh consecutive year!



OUR MARKETING PLAN 
We specialize in marketing our listings online through different websites 

and mailings, in print ads, open houses, and print material such as  
postcards and newsletters.



ACCURATE EVALUATION 

OUR COMMITMENT TO YOU 

PROFESSIONAL ADVICE 

PROMOTION OF YOUR HOME TO OTHER REALTORS 

SIGNAGE 

NOTIFY PURCHASERS 

OPEN HOUSES 

ADVERTISING 

PRE-APPROVED MORTGAGES AND FINANCING GUIDANCE 

PROGRESS REPORT OF SHOWINGS 



DIGITAL  
MARKETING 



800-379-0057 | showingtime.com

Electronic Notifications

1

S E L L E R ’ S  G U I D E  T O  S H O W I N G T I M E

Don’t have time to make or take a call?  
Communicate through text, email, or our 
mobile app instead! Our electronic 

Rev #

Listing Activity Report



800-379-0057 | showingtime.com 2

S E L L E R ’ S  G U I D E  T O  S H O W I N G T I M E

Showing Feedback Updates

When your agent receives new feedback 
remarks from a recent showing, that feed-
back can also be shared with you. This 
helps give you an up-to-date overview on 
what buyers and showing agents think 
about your home!

Rev #

Who is ShowingTime?
ShowingTime is the leading showing management & 
feedback service provider in the real estate industry.  
With 24/7 availability  agents and sellers can receive 
optimal service any time .

As a seller, what do I need to do?

buyers to your home. All you need to do is prepare 
your home for showings!

Yes, you can receive either emails, phone calls,
 and/or text messages depending on 

your appointment preferences:

Appointment Required
obtained before the showing may occur.

Courtesy Call - an appointment is automatically 
approved, but a call is placed to notify the 
owner/occupant.

Go & Show - no approval is required and the request 

FAQs & Tips

Be sure to continually check your phone or email 

possible. Delayed or missed responses could mean 
missed showings.

It’s tough to keep your home tidy every moment, 
but the practice of preparing for showings will 

While you may use your cell phone as your primary 
means of contact, provid  an alternate phone 
number such as a home or work number as 
backup 

You will have access to listing  at anytime 
from anywhere, letting you know the date & time of 
future & past appointments as well as valuable 
feedback from agents who have recently shown 
your home.



Goal #2 PREPARING YOUR HOME 

With buyers, first impressions count. A small investment in time and 
money will give you an edge over other listings in the area when the time 
comes to show it to a prospective buyer. 

HERE ARE SOME SUGGESTIONS THAT WILL HELP YOU TO GET TOP MARKET VALUE: 

GENERAL MAINTENANCE CURB APPEAL THE BUYING ATMOSPHERE 



MARKET ANALYSIS EXPLANATION 

WHEN DETERMINING THE APPROPRIATE LISTING PRICE FOR A 
PROPERTY THERE ARE 4 IMPORTANT CONSIDERATIONS: 

1    2   3    4
1

2

3

4



ACTIVE  
LISTINGS 

ACTIVE LISTINGS ARE CURRENTLY AVAILABLE                   
TO PURCHASE  

MARKET ACTIVITY IS HOT IN THE FIRST 5 WEEKS! 

WEEKS ON MARKET 

ACTIVITY 



LISTINGS UNDER  
CONTRACT 

MARKET VALUE 

+ 10 

+15% 

- 10 % 

- 15 % 

10 % 

60 % 

30 % 

75% 

90% 

PRICING PYRAMID 



CONSEQUENCES OF OVERPRICING ON SELLING TIME AND PRICE 

SOLD 
LISTINGS 

PRICE 

MARKET VALUE 



PRICE RECOMMENDATION 



CODE OF ETHICS 
REALTORS’® PLEDGE OF  

PERFORMANCE AND SERVICE 

Code of 
Ethics 

Code of Ethics. 

 

Code of Ethics

Code of Ethics. 

 

Code of Ethics 

Code

Code of Ethics 

Code 

Code
Code’s 

Code of Ethics 

DUTIES TO CLIENTS 
AND CUSTOMERS 

DUTIES TO THE 
PUBLIC 

DUTIES TO 
REALTORS ® 




